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1. PURPOSE OF THIS GUIDE

This guide is engineered to empower homeowners with clear operational clarity,
sophisticated pricing mechanics, and high-impact marketing directives required
to extract maximum net equity from their residential real estate assets.

Selling real estate across Northern California demands a localized approach
backed by deep market analytics. Partnering with my desk means positioning
your listing through elite networks, premium syndications, and unmatched
computational workspaces.

2. HOME SELLING PROCESS OVERVIEW

A triumphant luxury sale requires a progression of highly structured transactional phases:

El Claveria « REALTOR® « Compass Fremont « DRE #01951177 Page 2



Phase 1: Initial Discovery & Valuation Analytics

Establishing true property baseline positioning via data-driven localized asset auditing.

Phase 2: Architectural Preparation & Curation

Deploying cosmetic updates, professional high-fidelity staging, and media curation blocks.

Phase 3: High-Impact Market Launch

Propelling your listing across premium global digital spaces, private brokerage circles, and print formats.

Phase 4: Contract Auditing & Negotiation

Phase 5: Neutral Escrow Tracking

Coordinating independent buyer property appraisals, title searches, and contingency clearances.

Phase 6: Closing and Net Proceeds Disbursement

Signing final settlement papers, legal deed recording, and secure wire transfer authorization.

3. PROPERTY PREPARATION AND STAGING STRATEGY

Isolating optimal offer frameworks based on structural price terms, contingency waivers, and funding depth.

Visual positioning dramatically impacts localized premium pricing. Buyers pay top market values for turnkey

structures:

ELITE INTERIOR STAGING

Defining volume spaces with modern, curated furniture
alignments to showcase scale and maximize natural
light distribution footprints.

STRATEGIC COSMETIC REFRESH

Applying high-contrast interior paint coats, upgrading old
lighting fixtures, and installing updated high-grade floors.

MANICURED CURB APPEAL

Polishing front structural facades, installing clean
modern landscaping elements, and modernizing primary
entryway lines.
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MECHANICAL PRE-INSPECTIONS

Pre-identifying and correcting roofing, plumbing, or pest
flaws to establish ironclad leverage over eventual buyer
inspection timelines.

4. STRATEGIC VALUATION AND PRICING MODELS

Setting an optimal list price requires objective data analysis rather than emotional projection:

» Comparative Market Analysis (CMA): Evaluating exact historical closed comparables within a 0.5-mile
boundary plateau over the past 90 processing days.

* Inventory Absorption Velocity: Measuring current hyper-local supply ratios to determine active transactional
leverage thresholds.

» Strategic Tier Structuring: Positioning your property asset at highly tracked search index milestones to trigger
maximum inbound online filtration volume.

5. ELITE MARKETING SYSTEMS & COMPASS CONCIERGE

Our operational deployment ensures your home commands elite visibility across premier domestic markets:

THE COMPASS CONCIERGE SYSTEM: Learn how to easily access interest-free, out-of-pocket structural
capital to prepare, stage, and paint your residence for market deployment, with zero repayment obligations
required until closing day settlement.

Our media playbook encompasses ultra-high-definition architectural drone photography, detailed spatial layout
scans, private regional broker network releases, and micro-targeted luxury demographic campaigns.

6. PROPERTY DISCLOSURES & LEGAL READINESS

California legal frameworks require complete statutory disclosure transparency to insulate you from eventual post-
closing friction:

(O Real Estate Transfer Disclosure Statement (TDS): Comprehensive, honest recording of all active property
physical systems.
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(O Natural Hazard Disclosure (NHD): Documenting specific seismic, wildfire, or regional flood plain data
matrices.

(O HOA Management Disclosures: Delivering corporate balance sheets, meeting history notes, and bylaw
archives.

7. MANAGING OFFERS AND TRANSACTION NEGOTIATION

In competitive market environments, an offer's quality extends far beyond the top-line dollar amount:

FUNDING SECURITY PROFILES

Verifying direct liquid cash balances, cross-confirming
underwritten bank pre-approvals, and checking financial
assets.

CONTINGENCY PROTECTIONS

Prioritizing clean, non-contingent offer profiles that
eliminate appraisal, lending, or physical inspection
safety exits.

8. UNDER ESCROW: INSPECTIONS AND APPRAISALS

Once your chosen contract is executed, the transaction enters an interactive operational management phase:

| actively oversee structural buyer walkthrough sessions, provide data packets directly to independent third-party
appraisers to validate purchase valuation limits, and protect your earnest deposit timelines.

9. THE CLOSING SETTLEMENT PROCESS

The successful conclusion of your transaction transfers legal asset custody seamlessly:

« Clearing historical property liens or open encumbrances via detailed title tracking checks.
* Reviewing your formal estimated closing settlement disclosures to audit line-item costs.

* Authorizing secure wire routing paths to deposit net equity capital directly into your accounts.

10. COMMON SELLER PITFALLS TO EVADE

Avoid These Mistakes: Overpricing your property based on emotional attachments, neglecting initial
structural presentation curation, failing to provide disclosures upfront, and overlooking strong backup offers.
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11. CAPITAL GAINS TAX & FINANCIAL PLANNING

Residential property transfers involve essential macro financial vectors. Section 121 exclusions can yield single tax
capital exemptions up to $250,000, or $500,000 for married joint filings, provided primary residency thresholds are
fully met. Always coordinate with your CPA advisor to optimize your net results.

12. ACTIONABLE NEXT STEPS FOR SELLERS

(O Schedule your specialized property walkthrough valuation overview.
(O Draft an itemized home preparation plan backed by Compass Concierge capital options.

(O Execute an integrated localized marketing timeline strategy to launch.

MAXIMIZE YOUR HOME EQUITY POSITION

Connect with my office today to receive an institutional-grade comparative evaluation for your asset portfolio.

EL CLAVERIA
Compass Real Estate - Fremont Office
? 39488 Stevenson PI, Suite 109, Fremont, CA 94539
¥ Mobile: 808.277.7298 | Office: 856.267.5496

B el.claveria@compass.com | thebayareateam.com/buyers
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